
The Financial Planning Process

“Plan to Live Well”
1



If I live a long life, will I be able to continue living 
in the lifestyle I’ve become accustomed to?

If I become disabled, how do I want to be cared 
for and can I afford this level of care?

If I passed away last night, would my assets go 
to whom I want with tax efficiency?

Our Custom Income Plan is designed to help you answer the
Three Essential Questions:

Protect

Preserve

Build



First Essential Questions:

Maintaining lifestyle: annual living expenses

Retirement: When & where do I wish to retire

Savings: Determine how much to save.  “Pay yourself first”

Taxes: tax deferral and efficient tax planning

Children: Establish plan to systematically save for education
weddings, bar/bat mitzva, etc.

Known capital expenditures in next five years

Social Security: Determine best plan for taking Social Security benefits

If I live a long life, will I be able to continue living in the 
lifestyle I’ve become accustomed to?

Protect

Preserve

Build



If I become disabled, how do I want to be cared for 
and can I afford this level of care?

Second Essential Questions:

Life Insurance

Disability Coverage

Asset Protection

Evaluate the best manner to protect you and your assets if you 
or someone in your family requires Long Term Care assistance

Trusts:
Revocable/Irrevocable
Special Needs Trust

Protect

Preserve

Build



If I passed away last night, would my assets go to whom 
I want with tax efficiency?

Third Essential Question:

Ensure that distribution of assets are according to your desires

Appropriate controls to distribute assets with your objectives

Survivorship income guarantees

Review account beneficiaries

Plan for estate taxes: Reduce or eliminate

Protect assets from creditors, predators, in- laws and out—laws

Evaluate how much you can afford to gift

Charitable gifts at death

Preserve

Protect

Preserve

Build



ESTATE DOCUMENT REVIEW

Only assets that would have 
passed through your will are 
affected by intestate succession 
laws. Usually, that includes only 
assets that you own alone, in your 
own name that do not have a 
beneficiary designation. If you 
pass away without a will you are 
said to have passed “intestate”. 
This means the State’s intestate 
succession rules in place at the 
time would determine who gets 
your estate.

Here is a quick overview of the 
intestate rules in New York. 
(these vary state to state):

Children but no spouse Children inherit everything

Spouse but no descendants Spouse inherits everything

Spouse and descendants

Spouse inherits $50,000 of your intestate 
property plus 50% of the balance

Descendants, equally, inherit everything 
else

Parents but no spouse or descendants Parents inherit everything

Siblings but no spouse, descendants, or 
parents Siblings inherit everything

Consequences of dying intestate 
(without a will)

On average, the time it takes to administer a New York probate estate is 
somewhere around 7-9 months.



LIFE INSURANCE: TERM 
VS PERMANENT 





Rates listed here are hypothetical for an adult with no health or financial issues. Rates vary and may be higher for 
other circumstances. Rates have been rounded to the nearest dollar.”



CREDIT CARDS





BUDGETING



• Heirs & Charities
Legacy

• Vacation Home, College, BoatAccumulation 
Goals

• Travel, Hobbies, EntertainmentLeisure Expenses

• Food, Clothing, Housing, Taxes, 
Transportation, Insurances

• Taxes
Core Expenses

13

Pyramid of Financial Needs







PAY YOURSELF FIRST



Pay Yourself First



THE POWER OF 
COMPOUNDING 
INTEREST





“This is a hypothetical example and is for illustrative purposes only. No specific investments 
were used in this example. Actual results will vary. Past performance does not guarantee future 
results.”



RETIREMENT 
ACCOUNTS: 
TRADITIONAL VS ROTH







SCAMS TO AVOID: 
IF IT’S TO GOOD TO BE 
TRUE, IT’S TO GOOD TO 
BE TRUE











The        Investment Focus

“Simplicity is the ultimate sophistication”
De Vinci
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• Types of Risk:
• Inflation
• Market Risk
• Interest & Credit Rate Risk
• Non-Diversification Risk
• Timing Risk
• Media Risk

• There are three aspects of risk for each investor that must be 
balanced. A complete risk management plan considers not 
just your tolerance for risk (Risk Tolerance) but considers your 
financial need to take risks (Risk Capacity) and how you have 
reacted to risky events in the past (Reaction to Risk).

Understanding Risk: we consider these 
risks when building your investment 
portfolio



Times Cover pages: “this time is no different”





PHASE THREE
THE GOALS 
NAVIGATOR
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Source - Stocks: S&P 500 Index, Bonds: S&P High Grade Bond Index (1965-1973), Bloomberg Long-Term High Quality Government/Corporate Bond Index (1974-1975), Bloomberg Capital US 
Aggregate™ Bond Index (1976-2014).
*The S&P is an unmanaged index which cannot be invested into directly and does not reflect fees, expenses, or sales charges. Past performance is no guarantee of future results.
Source: https://russellinvestments.com/us/resources/individuals/investment-basics/stocks





DISCLOSURES

• Lieblich Financial Services
• 565 Montgomery St, Brooklyn, NY 11225 
• 53 S Ridge Road, Pomona, NY 10970
• 718-771-0887

• The information contained herein has been created by your financial advisor, is provided for informational 
purposes only as a courtesy to you, should not be relied upon for tax purposes, is based upon sources 
believed to be reliable, and is not intended to replace your custodial statements. Certain assets, identified 
with an “*” in this report may not be held through Commonwealth and may not be covered by SIPC. No 
guarantee is made to the completeness or accuracy of the information. Please refer to your custodial 
statements to obtain important disclosure statements pertaining to specific types of assets as well as other 
information relating to your accounts, including gain/loss information or lot-level cost basis. Commonwealth 
urges you to compare your account custodian statements with the statements you receive from us or your 
advisor. If you believe there are material discrepancies between statements, please contact Commonwealth 
directly at 800.251.0080. Past performance is not indicative of future results.

• Securities and advisory services offered through Commonwealth Financial Network®, Member FINRA/SIPC, a 
Registered Investment Adviser. Tax and accounting services offered through Lieblich Financial Services are 
separate and unrelated to Commonwealth. Fixed insurance products and services offered through CES 
Insurance Agency.
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